
New Mountain Capital LLC is taking 

a 75% stake in Deltek Systems Inc. for an 

undisclosed price likely to be between 

$150 million and $200 million. 

The transaction is expected to close 

this week, said Deltek CEO Ken deLas-

ki. The deLaski family will retain a stake 

of more than 20% of the enterprise re-

source planning software company, and 

management will have less than 5%, 

deLaski added. 

New York-based New Mountain is 

putting in equity near the high end of 

the range of $100 million to $200 mil-

lion it usually invests per transaction, 

said Alok Singh, a New Mountain man-

aging director. 

No staff cuts are expected as a result of 

the investment, deLaski said, adding that 

he will continue as chairman and CEO. 

“Unlike some of the other recent 

transactions in our market, our new in-

vestors are all about helping Deltek to 

grow,” deLaski said in a statement on 

Tuesday.

Credit Suisse First Boston is leading 

a syndicate in providing a $115 million 

term loan, said Singh.

James Hickey of William Blair & Co. 

advised Deltek, while Robert Gregg of 

Squire, Sanders & Dempsey LLP pro-

vided legal guidance.

New Mountain did not use an outside 

financial adviser. Aviva Diamant, Mar-

cello Liguori, Craig Miller, Joel Scharf-

stein and Jonathan Lewis of Fried, 

Frank, Harris, Shriver & Jacobson LLP 

provided legal counsel.

Herndon, Va.-based Deltek provides 

its software to project businesses such 

as federal contractors, construction 

companies and professional services 

firms. The company had $123 million in 

revenue in 2004, deLaski said. 

In February 2004, Deltek sharehold-

ers decided to sell some or all of the 

company and hired William Blair to 

search out alternatives. Deltek spoke to 

many interested bidders, including pri-

vate equity firms, but couldn’t find any it 

was happy with and ended the process 

in July 2004, deLaski said. 

In October, William Blair put deLaski 

in contact with New Mountain, which 

was led by Singh

“They seemed to understand our 

business,” deLaski said. “There was a lot 

of similarity in terms of our vision.”

New Mountain was familiar with 

Deltek because one of its portfolio com-

panies, Chantilly, Va.-based Apptis Inc., 

uses its software, Singh said.

“Nine out of 10 contracting compa-

nies use the Deltek software,” he said.

The market for business software 

providers has seen much activity with 

Oracle Corp.’s protracted buy of Peo-

pleSoft Inc. for $10 billion. Earlier this 

month, Oracle also closed its acquisition 

of Retek Inc.

Deltek CEO deLaski said the New 

Mountain investment will be different 

from those transactions.

“I expect they will help us in growth 

plans going forward,” he said.

The Deltek deal is the second invest-

ment from the New Mountain Partners 

II LP fund that raised $1.55 billion. �
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Circle Peak Capital LLC, which
typically invests $5 million to $30 million
per deal, said Thursday, Aug. 11, it had
acquired sugar-free foods maker Hill &
Valley Inc. from the Coin family for an
undisclosed sum. 

The Rock Island, Ill.-based company was
formerly known as Nancy’s Pies Inc. 

Fifth Third Bank provided senior debt,
while the Prism Mezzanine Fund, an
investment vehicle of Prism Capital
Corp., provided subordinated debt to
finance Circle Peak’s purchase, which
closed on Thursday. 

Eighteen-year-old Hill & Valley sells its
sugar-free cakes, pies, cookies and
brownies under private labels in in-store
bakeries in 14 of the top 25 grocery
retailers in the U.S. It also sells them
under its own name. 

“Hill & Valley is an extension of our focus
on health-related and specialty consumer
products,” said R. Adam Smith, managing
partner of New York-based Circle Peak. 

He declined to comment on Hill &
Valley’s financials. 

But he said the company’s sugar-free
foods are well-suited to consumers who
want to eat less sugar-based food. 

“There is greater awareness by consumers
to move away from sugar as part of a
healthy diet,” Smith said. 

Circle Peak invests in companies with
revenues ranging from $10 million to
$500 million. 

Hill & Valley founder George Coin plans
to retire. Circle Peak has appointed Brian
Gustaitis — a member of the firm’s
advisory board and former president of
Hicksville, N.Y.-based dessert maker
Kozy Shack Enterprises — as non-
executive chairman of Hill & Valley’s
board. 

Scott Florence, meanwhile, will remain
president of the company. 

Akin Gump Strauss Hauer & Feld LLP
attorney Daniel Eisner advised Circle
Peak along with the firm’s own operating
advisers, Robert Kraft and Doris Zelinsky. 

RSMEquiCo. banker Patrick Winters
served as investment banking adviser to
Hill & Valley. 

Circle Peak’s in-house deal team included
Smith, principal John Jonge Poerink,
senior associate Holbrook Forusz and
associate Dan Gaspar. 

The firm’s portfolio includes packaged-
food and beverage businesses such as
Steak-Umm Co., Cole Water Co. LLC and
Chomp Inc. 

Smith said Hill & Valley’s growth strategy
will include broadening its existing
product offerings and grocery channel
distribution and raising its Hill & Valley
brand profile. 

The company also will pursue selective
acquisitions of complementary businesses,
he said.
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